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Bangladesh leather sector exports 2021-22,

1.69 Billion
" A new record!
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Bangladesh Leather Sector export
touched new milestone for FY 2021-22!
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Bangladesh Leather Sector export
touched a new milestone by 100
crossing S 1.69 billion for the :g
financial year FY22. This would be 20
the highest level ever achieved -
for Leather Sector exports from 0

Bangladesh.
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The Export Promotion Bureau
data showed that the leather
sector exports have grown by 32% 180
during 2021-22 to touch S 160
1694.32 Million. It is 18% over 140
than the target set at the
beginning of the financial year.
The growth rate is remarkable as
it has been achieved despite 40
unprecedented logistical L
challenges in the form of high
freight rates, container shortages,
etc.

BANGLADESH LEATHER SECTOR EXPORT 2021-22
MONTHLY CONTRIBUTION VIEW

IN MILLION US$

Footwear (code 64) m Leather Product (code 42-43) u Leather (code 41)

As per the data, the highest ever
exports have been achieved from BANGLADESH LEATHER SECTOR EXPORT 2021-22
Leather Footwear (756.18 Million) 180 e
and Other Footwear (449.15 160
Million)  sub-sector.  Leather 140
Product (337.62 Million), and Lz)g
Leather (151.37 Million) sub- %0
sector also showed growth 60

tendency. 20
20
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Details will be in our upcoming

E r ¥ 9 % g § 3 ¥ & 3% ¢t
5 o5 o = 2 3 - o @ 2 2 =
report ‘Bangladesh Leather & R % & & &£ B 8 5 g B & B
Footwear Business — In a year
Total Sector = | @ather (code 41)

review 2021-22,
in August.
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BANGLADESH LEATHER EXPORT 2011-2022
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BD fails to exploit duty-free access to
China

The country lacks aggressive
export-promotion measures

Concentration on RMG items and failure to
meet demand for high-quality products serve
as major drawbacks

Raising the share to just 1.0pc in the Chinese
market can lead to $27 billion worth of
additional exports for Bangladesh

Bangladesh can't reap benefits of duty-free
market access fully in China in the absence of
its aggressive export-promotion measures.

In addition, the country's large concentration
on RMG items and failure to meet the
demand for high quality products serve as
major drawbacks to its export success in the
Chinese market.

Other obstacles include Bangladesh's less
integration with retailers and lack of
participation in marketing, sales and after-sale
services, cultural and language barriers, and
China's stringent labelling and packaging
regulations.

But raising the share is not possible
depending only on readymade garment items
as China imports only $10 billion worth of
garment items.

Therefore,  Bangladesh  should  adopt
aggressive  export promotion strategies
targeting the Chinese market that include
attracting Chinese market oriented

investment, diversifying exportable products
and signing trade agreements between the
two countries.

Source: The Financial Express

EU’s REX system: Exporters now enjoy hassle-
free certification of goods origin

To enjoy GSP facility in EU,
exporters need certificate of
origin for goods from EPB

i
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Earlier, the EPB
issued the certificate

In 2019, EU introduced REX manually

for exporters to make out
statements on origin

Exporters now declare
origin of goods on REX
themselves for buyers

Number of exporters to see

registered with REX: 3,000

Over 2 lakh
self-certifications of

EU accounts for 60% of 1 goods of origin go to EU

Bangladesh export goods

The introduction of an online system by the European Union
for Bangladeshi exporters to self-certify origin of their goods
has somewhat provided them with relief from harassment
they used to go through in the time-consuming manual
process.

In 2019, the EU introduced the Registered Exporter System
(REX) for exporters to get registered in a database by their
competent authorities, the EPB in Bangladesh, and become
entitled to make out a statement on origin based on a
principle of self-certification.

The system is made available to GSP beneficiary countries
enjoying duty-free market access in the EU. Exporters still
manually collect certificates of origin of goods for duty-free
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Non-compliant tanners fear losing Eid business
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' 40 of 250 tanners operate adhering to compliances

' Only 10-15 companies cleared payments and settled lease deeds

With Eid-ul-Azha around the corner, tanners fear they
may lose potential business during the biggest season
for the industry due to failing compliances, including
getting the No Objection Certificates (NOCs) from the
Environment Department.

Tanners say the Environment Department is not issuing
the NOCs as the Central Effluent Treatment Plant at the
Savar Leather Industrial City does not have the capacity to
deal with the waste being generated.

"Even renewal of NOCs has been stuck. As a result,
tanners cannot import chemicals that are necessary to
process leathers," Md Sakawat Ullah, general secretary of
the Bangladesh Tanners Association (BTA), told The
Business Standard.

Besides, tanners, who are yet to settle payments for lease
deeds for lands at the industrial city, are unable to take

Exporters are paid 40% less for
leather products due to lack of
compliance

"The export of Bangladeshi leather and leather
goods is facing a drawback since the Savar
Leather Industrial Park does not have a Leather
Working Group (LWG) certification," the issue
was discussed during a webinar "An Assessment
of the Impact of COVID-19 on Tanneries", jointly
organised by the Economic Reporters' Forum
(ERF), RAPID and The Asia Foundation (TAF).

Executive Director of Research and Policy
Integration for Development (RAPID) Dr Abu
Eusuf also presented a paper on the topic,
'Covid -19 Impacts on Tanneries: Charting
recovery in the post-pandemic world.’

Source: The Business Standard

Apex Launch it’s Childcare Center
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Apex, the no 1 shoe brand in Bangladesh, launch
it" very own Childcare Center located at Apex
Head Office. For working parents, access to an
onsite childcare care facility simplifies the
process of finding affordable, quality care and
makes it easier to manage professional and
family responsibilities. This creates better
morale and encouragement for employees to
focus on their careers and well-being.

Source: Apex Linkedin Page
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If you feel that you need to promote your business not
only to many-peeple but many right people of

Bangladesh leather and footwear and allied industry,
then it’s time for you to advertise your business in our
publications.

We ensure that all our publication (digital or printed) and
activities reach maximum number of professionals who
are either related or working with Bangladesh leather,
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